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LABM is the number one magazine
for local authority and housing
association specifiers

l Published 10 times a year, LABM boasts an

unrivalled ABC-audited circulation of 16,267

(average net circulation

July 2015 – June 2016)

l LABM has the largest number of building-

related readers, o!ering excellent market

penetration into the local authority and

housing association sectors

l The ABC profile o!ers complete transparency

l Readers include council and housing

association specifiers, main contractors,

architects, SMEs, DLOs, housing managers,

surveyors, planning and building control —

key influencers in the building product

specification process East Anglia
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East Midlands
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Local Authority Building & Maintenance is audited by an independent body, the Audit Bureau of Circulation (ABC). 
\our ABC profile o!ers transparency and a full insight into who receives the magazine. For more information visit: www.abc.org.uk
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The amount being spent through the

21st Century Schools Capital Funding

Programme to 2018 in Wales

£1.8billion
The amount England’s Department

for Education is investing in school

buildings over the next five years

The amount Scotland’s Schools for

the Future Programme, is worth,

which is expected to deliver 100

schools up to 2019

£1.4billion£23billion

The percentage increase in the number

of homes delivered for social and

a!ordable rent in England, which rose to

50,300 in 2014-15

1.6million
The number of social homes managed

by housing associations

The number of homes managed by

Councils and ALMOs

64%2.5million

£9.2billion £3.6billion£2.45billion

Market information

Or 75% of all capital spending in 2014/15

by councils was on new construction

conversion and renovation

The amount 100 of the UK’s largest

housing associations’ spent on repairs

and maintenance in 2014/15

The capital expenditure budget for the

Department for Health



Project Profiles

Councils and housing

associations are involved in a

diverse range of projects, from

building energy-e$cient new

homes and regenerating

existing estates, to providing

new schools and public

facilities. Project Profile pieces

explore these schemes in

detail and are written in-house.

We welcome site visits. 

Special Reports

Topical issues that do not

coincide with features are

covered in special reports,

which ensure readers are kept

up-to-date with the latest

industry developments,

regulations and best practice.

Editorial opportunities
LABM is an editorial-led magazine, delivering relevant information on key industry issues, news,
legislation and product developments to local authorities, ALMOs and housing associations. We
also regularly feature profiles covering the latest council and housing association projects.

L
ocal authorities are increasingly

specifying dry fix systems to

comply with tighter roof fixing

regulations, protect their housing

stock from volatile weather,

reduce long-term maintenance costs and

provide the required amount of ventilation. 

The introduction of a new Code of

Practice for Slating and Tiling, BS 5534,

on 1st March 2015, has been a significant

driver in the increasing use of dry fix

roofing systems on local authority

housing projects. The new Standard

requires every tile to be mechanically

fixed in some way and mortar alone is no

longer deemed sufficient to fix anything

to a roof. Ridges, hips, valleys and verges

must either be installed with a dry fix

system or with additional mechanical

fixings if mortar is still used.

While not all roofing contractors adhere

to the British Standard, it is important from

a liability point of view that local authorities

specify their roof systems to meet the new

BS 5534 and using a dry fix system is the

easiest and most secure way to do this.

This drive to make pitched roofing more

secure is good news for local authorities

because it will help them to reduce

maintenance costs by avoiding the risk of

mortar failure and making roofs more

resilient to adverse weather.

However, the acceptance of dry fix as

the best solution has led to a

misconception among specifiers that if

something is dry fix then it must be

inherently durable and robust. This means

there is limited awareness about the

di!erence between systems and the

impact this can have on a roof’s ability to

withstand extreme weather.

Our survey says…
In a recent survey of specifiers carried out

by Marley Eternit (which included local

authorities), 70% said longevity was

important when specifying roof systems

and yet only 44% considered the quality of

a dry fix system. One reason given was

that there was a belief that all dry fix and

ventilation products perform to the same

level. Unfortunately this is not the case and

there is a vast di!erence in their durability

and weather resilience.  

HOUSING & REGENERATION

Home and dry
Local authorities should review
roofing specifications and the
quality of dry fix systems to
reduce long-term maintenance
costs, says Gavin White.

It is important from a liability point of view that local authorities
specify their roof systems to meet the new BS 5534 

SPECIAL REPORT: BASILDON’S REGENERATION & INVESTMENT PLANS

Bala Mahendran, chief executive

of Basildon Council, comments:

“Basildon is the second largest

economy in the Thames

Gateway, after Canary Wharf,

and is the major contributor to economic

growth in Essex. New business start-ups are

increasing at a faster rate than anywhere

else in Essex and we have a nationally class-

leading skills base in advanced engineering

and manufacturing, IT and the creative

sector, which has grown by 40% in the past

six years. Along the way we have attracted

some of the world’s biggest brands,

including Ford and New Holland Agriculture. 

“But we know that we cannot rely on our

past reputation. Our draft Local Plan will

provide around 15,000 homes, with 3,600

of them being a!ordable, and create more

than 100 hectares of employment growth

land. We will deliver a  new college in the

town centre with courses tailored to meet

local skills needs and a revitalised town

centre with a new market square. We want

to create a sustainable community which

people will be proud to live and work in.” 

Delivering regeneration
Also speaking at the launch, councillor Phil

Turner, leader of Basildon Council, says:

“We are passionate about our commitment

to delivering regeneration and growth to

Basildon. We are very di!erent to the

councils of old. It is much more than just

delivering local services, we help to shape

the future of the borough, through

economic growth, regeneration, housing

and skills provision.” 

Cllr Turner stressed that the council’s

commitment to business came from across

the party political divide. “Basildon has

been Conservative-led since 2002, but we

do work in partnership with other parties,”

Phil says, concluding: “Whether Basildon is

blue, red or green, it doesn’t matter, we are

all focused on generating growth. Whoever

is in charge, Basildon Council is united in

the long-term objective of creating

opportunity and economic growth.

“Basildon is the fastest growing

economy in Essex and our vision is to

attract investment and create

opportunities that will last for generations,

making places for people to work and

create homes for a growing prosperous

population. We are not just open to

business; we are all about business.”

Over 100 businesses and investors recently
attended the launch of Basildon Council’s
exciting regeneration and investment plans,
where it was announced that more than 15,000
homes, new employment opportunities and
major town centre regeneration are all planned
to sustain the continued growth of the area.
LABM finds out more.

Basildon open for business

Basildon for Business launch event

St Martin’s Square

Aerial view of square looking
towards Basildon centre

T
hurrock is the beneficiary of an

ongoing programme of

regeneration, which not only

includes the rejuvenation of

some 3,000 existing homes,

but also the creation of new housing to

meet demand in the area. The council has

been successful in securing government

support for its housebuilding ambitions and

is keen to progress the delivery of low-cost

high-quality housing for local people. 

The council is setting the bar high on a

new housing development in Argent Street,

Grays, which is currently out to tender, with a

foray into unknown territory — building

homes through BIM Level 2. As an area

Grays is well located, only a 35 minute train

ride from Fenchurch Street Station and right

on the River Thames. The new development

— Tops Club — is to be built on the site of a

former social club and children’s playground,

in a predominantly residential area, save for

a college. A new playground will be built to

the north of the site.

The council instigated a design

competition for the new-build project and

ECD Architects was successful in providing

the winning submission. Initially the plan

was to build 40 new mixed-tenure dwellings

(a mix of market sale and a!ordable),

however the scheme has been reduced to

29 units, all of which will be let for

a!ordable rent by the council.  

A spokesperson at Thurrock Council

says: “The Government Policy of reducing

a!ordable rents by 1% each year for the

next four years has meant Thurrock has

had to rationalise its housing building

programme. However, there is still a huge

demand for a!ordable housing within the

Borough. A mix of one, two and three-

bedroom units will provide local residents

with sustainable homes.”

The surrounding area is pretty well

established, a mix of two/three-storey blocks

built in the 1960s and two/three-storey

houses constructed in the 1980s, plus a

series of three towers north of the site

dating from the 1950s. The development,

valued at £6.2m, will consist of one and two-

bedroom apartments, plus six

three-bedroom townhouses for families —

the aim of the project is to create

multigenerational housing. Lifetime Homes

principles will be applied across the scheme

and all the properties will face the street.

BIM strategy
BIM is a huge part of the Government’s

Construction Strategy, and through its

wide-scale adoption government hopes to

achieve a 35% reduction in costs, a 50%

reduction in emissions and 50% faster

delivery of projects. To some, BIM is merely

a software package to generate 2D and 3D

models for large-scale projects, however

as a process for analysing and using

information, it can aid greater transparency,

drive more rigorous project specifications,

reduce errors during construction and

facilitate more e"cient working practices.

Derrick Hadeed at ECD comments:

“Those who are looking to embrace BIM

need to understand the di!erent levels

and dimensions within the process.

Identifying the correct level and maturity is

essential for creating collaboration

through the entire life-cycle of an asset,

underpinned by the creation. 

“Level 0 BIM. In its simplest form Level 0

e!ectively means no collaboration, 2D CAD

drafting only, mainly for Production

Information. Output and distribution via

paper or electronic prints, or a mixture of

both. Level 1 BIM. This typically comprises a

PROJECT PROFILE: BIM LEVEL 2 HOUSING SCHEME

Housing model
Thurrock Council is using BIM Level 2 to deliver the new Argent Street affordable
housing development in Grays. ECD Architects designed the scheme and are
working with Thurrock to bring the project to fruition, providing training to help
the council get to grips with BIM. Claire Clutten reports.
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VIEW FROM THE SUPPLY CHAIN

By forging stronger, closer supply chain partnerships, we can
deliver greater outcomes for communities and better meet local
authority regeneration objectives, says Simon Lacey, regional
managing director – London & South Regeneration at
Keepmoat Group. 

T he challenges to deliver housing

growth are significant and with

uncertainty gripping the industry,

post-referendum, many local

authorities are unsure where to start. The

lead-in time for many programmes is months,

if not years; every step in the process takes

time and requires numerous organisations to

act in a co-ordinated fashion to overcome

barriers. Many communities are still

concerned over the adverse impact that

housing development and regeneration can

have on their local communities. 

But there are some emerging great

examples of supply chain partnerships that

are delivering great outcomes, making a real

positive impact to communities and

addressing housing and regeneration needs

for local authorities. Far from being put o! by

recent political movements, local authorities

and the construction supply chain should be

looking to work closer with large

housebuilding and community regeneration

companies, such as Keepmoat. 

The partnerships model that Keepmoat

adopts means it has a healthy order book

and is flexible enough to cope with shifts

in national and local policy. Partnerships

such as those holds with Southwark

Council, Haringey Council and A"nity

Sutton means there is a sharing of

knowledge, risk and profit, which in turn,

means those relationships last for years, or

maybe even decades. But partnerships do

not just exist in the boardroom. They are

living, breathing, changing creatures that

need careful nurturing and should never

be taken for granted. 

This is why it is important for businesses

like ours to build a robust supply chain,

working with other businesses who

understand our work and who want to be a

part of our relationships with local

authorities and who ultimately want to work

with us for the good of the community. 

Of course, this is not just about working

hard or providing a good service but more

about the supply chain taking part in the

training and support that is provided by the

contractor and the council. For example, as

tradespeople become increasingly sparse,

quality skilled people are more in demand,

meaning the price of construction is likely

to rise, and this will restrict growth in the

sector. This is most prevalent in London,

where competition for skilled workers to

meet the demand is rife.  

Encouraging new talent
The industry is acutely aware of the need

to bring in new talent as housing; along

with leisure and infrastructure are key

sector drivers for growth. With this in

mind, we should all, as one industry,

focus on solutions that are routinely bringing new people through, and

continue to develop and upskill the

people inside the industry, whilst bringing

more trainees into our businesses.

Additionally, health and safety is vital to

construction businesses and for it to be

truly e!ective, subcontractors and suppliers

have to be fully ingrained in H&S training,

improvement plans and activities from the

earliest possible point of any project. 

All of this can be easily achieved if

suppliers, sub-contractors and contractors

work closer together and have sight of the

local authority projects from an early stage,

becoming strategic allies and creating

long term partnerships, overcoming

barriers together and thereby securing

their own futures as well as the futures of

the communities who so badly need high

quality housing. 

n www.keepmoat.com

Positivity in partnerships

“…partnerships do not just
exist in the boardroom. They
are living, breathing,
changing creatures that
need careful nurturing and
should never be taken for
granted.”

George Munson, trainee quantity surveyor,
gaining experience in Keepmoat’s South

Eastern Regeneration team working on the
refurbishment of Wilmcote House in Portsmouth

IN THE SPOTLIGHT: WINDOOR UK

I
n the UK there is a desperate need for

more housing and not only does that

mean potentially losing more green

spaces to building, it means we have to

find ways of utilising natural energy as

the demand on fuel production becomes

too great. The design and construction

sector has responded proactively to this, as

both new-build and refurbishment housing

projects are becoming greener thanks to

the portfolio of energy saving products that

are now on the market. It’s a careful

balance, as more land is developed we

need to make sure that people have

access to the outside and fresh air for their

physical and mental wellbeing.

In previous decades this was achieved

by putting private balconies onto both

high-rise and low-rise buildings,

particularly in the social housing areas

where population is often more dense. But

over time, it has become apparent that

these spaces are underutilised, mainly due

to the British climate.

In Scandinavia, a similar climate to the

UK, they found a way to solve this problem

with a design concept that arose in 1984 —

the result of a design competition to

resolve the issue of ‘how to add a winter

garden to a dwelling’. The result was a

bolt-on fully contained enclosed balcony

unit. It was an unheated living space that

had a rainscreen system and allowed fresh

air and light penetration. The idea for the

balcony enclosure had been born.

The architects’ designs were put into

production by a modular glazing company

based in Denmark. In 2002 Windoor AB

acquired this company and Windoor

Denmark, manufacturer of enclosed

balconies, was formed.  

It soon became clear that there was

demand in the UK for a system of this type.

Initial installations were made and then in

2004 Windoor UK was established and over

the last decade has grown to be the largest

producer of balcony enclosures in the UK.

Now, with o"ces in Denmark, Norway,

Sweden, and the UK, the company services

this market sector throughout Europe. The

parent company WinGroup AG has an

annual turnover of £47m, which includes

sister companies Alimex and Sunparadise.

Research and development
Over the years a highly experienced team

of architects and engineers have carried out

a significant amount of research and

development and the balcony system has

improved to the excellent system it is today.

These improvements included aesthetics,

additional features, variety and quality of

materials, and top quality durable working

parts whilst remaining an a!ordable

solution. This process fulfilled to the core

the company ethos of products being

Room with a view
Windoor UK lead the enclosed
balcony sector in the UK. A
quality system, together with
team experience, credibility
and true partnership with all
parties in the supply chain
mean that enclosed balconies
are becoming a more common
feature on social housing
throughout the UK, as LABM
finds out.

A resident being shown a sample of the balcony profile

The Windoor balcony system installed at
Broomhead Flats in Dunfermline

View from the

Supply Chain

This is an opportunity for key

organisations, such as

contractors, manufacturers

and suppliers, to give voice

to their opinions on topical

subjects that impact on

council and housing

association building or

maintenance activities.

In the Spotlight

Each month we focus on a

different supplier, considering

how working with councils

and housing associations has

influenced their product

development, service and

performance delivery. These

pieces can be commissioned

or written in-house following

a site visit.

LIGHTING, ELECTRICAL & ENERGY EFFICIENCY ROUND-UP

The latest in lighting control technology
Helvar launches iDim Orbit, a complete room
lighting control solution in a single sensor.
The control is a flexible solution comprising
either one PIR sensor, which provides 7m
diameter coverage, or five PIR sensors for up
to 15m coverage at 2.8m height. Its built-in
light sensor provides constant light and bright
out modes for maximum energy e"ciency. The
internal time-clock allows for profile scheduling,
and it features mobile app connectivity.

The mobile app features a library of standard
application profiles, for example classrooms and o"ces, as well as a profile
scheduler which enables the sensor behaviour to be altered automatically
during the day. Custom profiles can also be configured to suit each scenario,
with the app able to adjust a 2 stage sensor time-out, absence or presence
detection, light level adjustment and dimming channel o!set. iDim Orbit o!ers
up to three control channel outputs.
n www.helvar.co.uk

Intelligent LED lighting battens launched
LED Eco Lights has added Smart Sensor
technology to its Goodlight G5 LED battens,
allowing the luminaires to be grouped and
respond intelligently to a building’s lighting needs. 

The Smart Sensor is a built-in RF wireless
sensor which allows full control of the luminaire.
The sensor only allows the luminaire to respond
directly to occupancy, motion and light levels, but
also allows it to communicate with other grouped
luminaires. The battens are a direct drop-in
replacement for standard 2, 4 and 5ft length
single and twin tube fluorescent fittings, but draw
just 20, 30, 40 or 5W respectively — 65% of the
energy of the fluorescent equivalent. The G5 has
a lifespan of 50,000 hours, over triple the typical
fluorescent tube. It o!ers 110 lumens per Watt with
a 120° beam angle for optimum spread. 
n www.goodlight.co.uk 

Campaign for radiator energy
labelling 
British manufacturer QRL Radiator Group
has launched a campaign for the
introduction of an energy labelling
system for radiators — similar to the one
used for boilers, renewables, hot water
cylinders and other household essentials.

Radiators are not currently covered by
the EU’s ErP (Energy-related Products)
Directive and its colour-coded energy
labelling system, with e"ciency bandings
rated A+++ to G. This means there is no
requirement for manufacturers to
produce an energy label for radiators, or
for installers to include radiators when producing the package label indicating
whole-system e"ciency. In its Don’t Omit Emitters manifesto, outlined on the
QRL website, the company argues that proper energy labelling would make it
easier for people to identify high-e"ciency emitters — ones that will improve
heating system performance, cut costs and reduce emissions.
n www.qrl-radiators.com/petition 

New modular LED system ideal for public
buildings
Manufacturer and designer of lighting, Tamlite
Lighting, o!ers ARCO LED, a Linear LED
suspended continuous modular system. 

The Arco LED demonstrates that LED
technology can achieve the high quality, glare-
free light required for architectural spaces,
according to the company. It has the ability to combine light output with low
energy consumption and long lamp lifespans. The modular system can be used
for public buildings and circulation areas, such as libraries and public venues. A
wide range of suspension and connection options are available to suit the
particular requirements of each project. It has Up to 118 lumens per Watt
e"cacy and is supplied with two rows on LED modules
n www.tamlite.co.uk 

Inceptor LED Downlights now available
The Inceptor range of
integrated LED
downlights from
Scolmore has been
awarded LIA Lab
(Lighting Industry
Association
Laboratories)
certification following
successful testing of
the products for safety
and performance,
under the LIA Lab
Verified Scheme for
LED products.

The products verified by the scheme include:
Inceptor Max, Inceptor Max Adjustable and
Inceptor Micro and are now qualified to carry the
LIA Laboratories’ Verified Certification Mark as well
as the ‘Energy Saving Trust verified’ brand mark
on all compliant products.Inceptor is a fire-rated,
integrated LED downlight with pre-wired driver and
flow connector. It combines a number of key
features including the flexi-driver element which
means it can be fitted in to a recess depth of
60mm — making it one of the most flexible fittings
currently available, according to the company.
n www.scolmore.com 
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Feature articles

Each issue includes three

features covering key issues

of interest to council and HA

specifiers , ranging from

Housing & Regeneration to

Heating & Ventilation. There

are opportunities for

suppliers to contribute

technical issues-led articles

or in-depth case studies,

offering expertise from their

particular field of specialism. 

Product Round-ups

Each feature includes a round-

up of the latest product

launches and updates to

existing technology, as well as

examples of where products

have been specified. We also

include dedicated sections

covering the latest best

practice guidance and details

of any new specifier relevant

services o!ered by companies.



January/February

Housing & Regeneration

Heating & Energy E$ciency

Ventilation & Air Management

(Editorial deadline: 16/12/16) 

March

Schools, Hospitals & Communal Buildings

Fire Protection & Security

Kitchens, Bathrooms & Disability Needs

(Editorial deadline: 20/01/17)

April

Housing & Regeneration

Roofing, Cladding & Insulation

Outside Space

(Editorial deadline: 13/02/17)

May

Heating & Renewable Energy

Transforming Schools

Floors, Walls & Ceilings

(Editorial deadline: 20/03/17)

June

Housing & Regeneration

Fire Protection & Security

Roofing, Cladding & Insulation

(Editorial deadline: 17/04/17)

July/August

Schools, Hospitals & Communal Buildings

Kitchens, Bathrooms & Disability Needs

Building Information Modelling (BIM)

(Editorial deadline: 24/05/17)

September

Housing & Regeneration

Heating & Ventilation

Roofing, Cladding & Insulation

(Editorial deadline: 17/07/17)

October

Schools, Hospitals & Communal Buildings

Fire Protection & Security

Lighting, Electrical & Energy E$ciency

(Editorial deadline: 18/08/17)

November

Housing & Regeneration

Doors, Windows & Glazing

Ventilation & Air Management

(Editorial deadline: 18/09/17)

December

Heating & Plumbing

Kitchens & Bathrooms

Working on Site

(Editorial deadline: 16/10/17)

LABM 2017 features list

In addition to the features listed,

LABM regularly includes council

and housing association case

studies and special reports

covering the latest industry

initiatives, as well as news,

views and opinion from across

the sector. We reserve the right

to omit articles that do not meet

our editorial guidelines.

THE LEADING MAGAZINE FOR LOCAL AUTHORITY
AND HOUSING ASSOCIATION SPECIFIERS, INCORPORATING

HOUSE WARMING
Dundee City Council’s ambitious
EWI programme is transforming
owner-occupier and social housing
properties across the city

SEPTEMBER 2016LABMONLINE.CO.UK

HEATING & VENTILATION

ROOFING, CLADDING & INSULATION

DOORS, WINDOWS & GLAZING

LOCAL AUTHORITY BUILDING & MAINTENANCE

Labmonline.co.uk launched in October 2013. The website has recently been
refreshed and provides an essential information resource for councils,
housing associations and anyone involved in the provision
of social housing, schools, hospitals and public buildings.

l Instant access to the latest news & opinion

l Informative feature content, guidance and details

of the latest product innovations

l We also run online polls and include dedicated

video content covering the latest local authority

and housing associations projects

l LABM also engages with readers through Twitter,

join the conversation: @LABMmag

Website & social media

Don’t forget to
follow us on

Twitter for all
the latest news

@LABMmag
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